
Buyer Scripting – Responses to: “We're just going to wait for rates to drop.” 
================================================================= 
 
1. I can totally appreciate that you are wanting to wait until _______ to purchase a home 
and I'm curious, what do you think is going to be different at _______ that will make it a 
better time to buy? 
 
2. (Be quiet and let them answer. Do not handle the objection yet.) 
 
3. Repeat back their answer as closely to what they said as possible. 
 
4. So ________, can I ask you a question . . . do you know what has happened to the 
number of homes for sale over the course of the last six months? 
 
5. In the last six months, we have seen homes for sale increase from ______ to ______. 
It's a great benefit for you, isn't it? How does this work in your favor? (Repeat back their 
answer.) 
 
6. Also, do you know what has happened to the number of multiple offers that are 
occurring (describe what this is) in our market? 
 
7. They have gone from __% of homes having multiple offers to __%. That's almost a 
__% drop. 
 
8. That means more homes and less competition. So, at first would appear that waiting 
would be the right thing to do, correct? 
 
9. Can I share with you what makes me nervous about that? 
 
10. Did you know that interest rates recorded the biggest single-day drop on record on 
Thursday (November 15)?  
 
11. Economic reports indicate inflation is starting to cool, which should cause more 
buyers like yourself to move from sitting on the sideline to getting back in the game. That 
could mean a lot of competition for buyers in the already traditionally busy spring market 
 
12. There’s also been a lot of discussion about recession, and it’s certainly likely the US 
will enter a recession next year. Did you know that home prices actually rose in four of 
the last five recessions?  
 
13. You do want to take advantage of this current market before it gets busier and before 
home prices rise further, don't you? 
 
14. Great, all we need to do is ______ so that I can make sure you don't miss out on this 
opportunity and get you _______ by ______. Won’t that be great?  
 



What would work better for you ________ or ______? 
 
Or 
 
Let's go ahead and _______, okay? 
 
================================================================= 
Seller Scripting – Responses to: “We're just going to wait for the market to 
change.” 
================================================================= 
 
Hello, is this [name]? 
 
1. Hi [name], this is ______ with Pemberton Homes. How are you? 
 
2.  I'm calling you back just like I said I would . . . and . . . I wanted to confirm your plans 
to sell from our last conversation. 
 
3. You had told me that you were planning to move to ______ (location) by ______ 
(time). Are those still your plans? 
 
4. And you had said that you were selling because of __________(reason). Is that 
correct? 
 
5. I'm curious - what have you heard has occurred in our local market in the last 90 days? 
(Repeat back their answer.) 
 
6. Let me share with you what is ACTUALLY occurring in our local real estate market 
right now and how it affects your plans to sell. 
 
Inventory levels  
Days on market  
Number of sales 
Number of price reductions 
Interest rate increase (if necessary/want to wait) 
 
7.  How do you see this impact you in selling your home? 
 
8. So [name], the longer you wait, the more competition you have, and you don't want 
that do you? 
 
9. Clearly you can see that this IS the best time before you have more competition, 
correct? 
 
10. You DO want to take advantage of this window we have in the market, don't you? 
 



11. All we need to do is simply (set an appointment, sign the contract, etc.) so that I can 
help you get what you want in the time you want. Won’t that be great? 
 
What would work better ______ or ______? 
 
Or 
 
Would you sign the contract please? 
 


